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What it means
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What to do next
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@ Edit credit limits

Data Agent & Buy more credifs

o Welcome to Data Agent

Prompt library
Your personal data operations professional. Answer questions and enhance =~ Cempany Owner

Manage
Playground your workflows. 2 v
& Loke
€ e
Pawered by Data Agent
Discover companies showing visitor intent Let smart properties do the work
Flag companies in your target markets that are Data agent scours the web and your CRM for
showing fit, intent, and engagement. contact and company information. Simply ask
any question and unlock insights.
 View intent 4 See examples
L Track the value of Data Agent
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Keep data up-to-date with Smart Data
Capture
Automatically log key details from customer
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? View settings |
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Bl A few tasks are ready to tackle.
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Data Quality DEImE

HEREDEREA

Overview Manage Duplicates Formatting Issues

Date range Last 7 days ~

Summary

Duplicate issues

107 oxa

View issues

Recommended Actions

Duplicates

102 company duplicates have been detected by our

duplicate detection model.

View duplicates
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Formatting issues

42

Set up formatting rules

Formatting issues
You have 61 contacts location formatting issues

because a different format may be preferred.

View formatting issues

() UNBOUND ‘26 - Smart CRM Station ~

Enrichment Gaps

695

iew enrichment

Workflows

14 workflows are unused. Delete them to clear uj

space in your CRM.

Review workflows

« 251 FD5HA
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« EIE®DAX 7 : Overview - Manage Duplicates - Formatting Issues - Data
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Build landing page ® Not started @ Jacqueline Ba 09/06/2026

Draft Email 1 (announcement) m ® Jacqueline Ba 09/07/2026

Draft Linkedin Post 1 {thought lea In progress ® Jacqueline Ba 09/08/2026 ® asset ) Linkedin Post |
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The next chapter of CRMs
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Al E#10D Key Takeaways
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isn't about

storing what happened. It's about
understanding what it means and
knowing what to do next.
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